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Questions to Ask of Financial Advisors
Part 1: Credentials and What They Mean

When you search for, or compare, financial advisors, it is crucial to understand the professional credentials of firms and ad-
visors, so that you can determine what will be the best fit for your situation. Unfortunately, it is not straightforward to navi-
gate the many different titles and designations that you might encounter in researching financial advisors. This issue of Fresh
Advice presents some basic information about titles, requirements and designations. It is the first of a three-part series about
ways to question and assess financial planning professionals, so that you can seek out who will be the best fit for you.

What is a “Financial Advisor’ or a Financial Planner?

Multiple types of professionals market themselves as “financial planners.” In fact, there is no legal requirement
to have financial credentials to use the term, so multiple types of financial professionals use the title. For exam-
ple, insurance agents and accountants may use the title, while their work is governed by their respective state
agencies. A firm like Piton Wealth, by contrast, because we manage investible assets for our clients, is regulated
by the Securities and Exchange Commission (SEC). The SEC, an organization created by the federal government,
broadly protects investors and the integrity of the securities market, including stockbrokers and much more..
Even every issue of Fresh Advice must comply with the SEC Marketing Rule!

The term “financial advisor” can include financial planners or still another range of professionals, including
brokers, money managers, insurance agents, and bankers. Financial Advisors who work with the public fall
under the authority of the SEC, which in turn oversees the Financial Industry Regulatory Authority (FINRA), which
is a non-profit and self-regulatory organization for the securities industry in the United States. FINRA is not itself
a government agency, but it does enforce rules in accordance with federal law. Among its functions, FINRA ad-
ministers exams designed to demonstrate that individuals in particular roles understand their jobs. For example,
the Uniform Investment Adviser Law Examination, called the “Series 65" exam, is designed to qualify candidates
as investment adviser representatives. Those pursuing the services of a financial adviser can, and should, check
that a firm is registered with FINRA (Piton Wealth is registered as part of the Thrivent Advisor Network which is

registered with the SEC as an investment adviser).

The "Fiduciary” Distinction

The term fiduciary can apply legally to a range of financial agents, including executors of an estate, attorneys
and more. In the Financial Advising industry, since the enactment of the Investment Adviser Act of 1940, two
types of relationships have existed between financial intermediaries and their clients. These are the “reasonable-
ness standard” and the stricter “fiduciary standard.” Advisors registered with the Securities and Exchange Com-
mission (SEC) as Registered Investment Advisors are required to adhere to the stricter standard. While there
are businesses that market additional designations related to the fiduciary standard, the legal requirements
apply to all advisors registered with the SEC and the legal requirements of the fiduciary standard are enforced
under the auspices of the SEC.
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CFP® Professionals: The Standard of Excellence
in Financial Planning 3 Questions to ask when

Piton Wealth requires more than the above SEC requirements. To use comparing Financial Advisors:
the job title of Financial Advisor at Piton Wealth, the advisor must hold

at least the CERTIFIED FINANCIAL PLANNER® certification. To become @ L+ Is their firm registered with
FINRA, the SEC or state insurance

® : . . ] .
CFP® Professional requires specific coursework, capped by a é-hour final commissions? One. two of the

exam, as well as thousands of hours of professional experience related to three or all three?
the financial planning process. The CFP.Bocrd administers the cer.’cifico— 25 e ey @ CFPC Bretesione] cnd
tion process and also enforces the requirements for CFP® Professionals does their firm require this
to continue holding the designation through ethical standards, continuing designation for financial advisors?
education and more. 3: Ifthey have additional designa-

. . . ) . tions, what expertise do those
Piton Wealth Advisors have also pursued additional designations, when represent?

those designations communicate valuable expertise to Piton clients (see

the online complement to this issue with links to information about these designations). For anyone seeking
financial advice from a professional, we encourage you to understand what level and type of experience
/ Financial Advisors have and work with those who best match your needs, values and goals.
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A piton is a tool which mountain climbers use to secure a hold and climb higher than they could have otherwise. That is why we are Piton Wealth, to advise
clients to help them climb to ever higher goals. Comprehensive financial planning is the dedicated tool that the Piton team uses to help clients achieve those
goals. The ultimate goal is a fulfilling and generous life. The Piton team hopes to see you as part of that life at one of Piton’s community events, or any of the
many life-affirming events in our communities, and we would love to talk to you about a plan, so please reach out to us when you want to find out about a
potential Navigated Journey for you and your loved ones.

If you are interested in Piton Wealth'’s services, call (509) 582-0570 or
visit pitonwealth.com/schedule/

We hope to hear from you!

Visit pitonwealth.com/investment-resources/videos for videos and more free information

Disclosures: Investment advisory services offered through Thrivent Advisor Network, LLC., a registered investment adviser and a subsidiary of Thrivent. Advisory
persons of Thrivent provide advisory services under a “doing business as” name or may have their own legal business entities. However, advisory services are
engaged exclusively through Thrivent Advisor Network, LLC, a registered investment adviser. Piton Wealth and Thrivent Advisor Network, LLC are not affiliated
companies. Information in this message is for the intended recipient[s] only. Please visit our website pitonwealth.com for important disclosures.

The material presented includes information and opinions provided by a party not related to Thrivent and Thrivent Advisor Network. It has been obtained from

sources deemed reliable; but no independent verification has been made, nor is its accuracy or completeness guaranteed. The opinions expressed may not
necessarily represent those of Thrivent or its affiliates. They are provided solely for information purposes and are not to be construed as solicitations or offers to
buy or sell any products, securities or services. Thrivent and its affiliates accept no liability for loss or damage of any kind arising from the use of this information.
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