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“The Piton Investment Team is the fully dedicated, customized, ongoing maintenance system for the success of 
Piton clients’ portfolios. Once you understand that, really you understand every single thing that the Investment 
Team does.” That is how Piton Founder & CEO Michelle Clary explains the Piton Investment Team. “After that, it’s 
all about expertise,” she adds, “and a great collaboration of great people.” 

Clients are familiar with the fruits of the Investment Team’s labor, as every quarter they receive a newsletter 
with updates on investments in the portfolios, followed by a live event, which clients can attend virtually, but 
many choose to come to viewing events in person, where additional interaction takes place. Not even all clients, 
however, necessarily realize everyone who makes up the team, nor how and when they do their work. In this is-
sue, the first of a three-part series, the Fresh Advice team explains how the team does its work for Piton’s clients.

WHO
The core work of the team is embodied in two of its members, Michelle Clary, CFP®, CLU®, ChFC®, RICP®, 
AEP®, primarily in her role as Senior Wealth Advisor, and Chuck D. Etzweiler, MBA, CIMA®, CFP®, CMT, Senior 
Vice-President of Research for Piton. One way to think of the team’s work is the ongoing process of absorbing 
Chuck Etzweiler’s deep and broad understanding of investment opportunities and translating that as effectively 
as possible into the performance of the portfolios that Piton manages for clients. To execute that synthesis con-
tinually involves several other members. Piton’s Chief Operating Officer Andrew Clary ensures that trades and 
other movements are executed promptly and effectively in accordance with the team’s recommendations. Piton 
Wealth Advisor II Nicholas Mercer, CFP® consistently brings in specialized concerns of clients and additional 
issues that can impact their investments. Market Analyst Craig Golden, CFA, CAIA, CMT, brings a finely grained 
detailed analysis of companies, sectors and more, with the goal of making every single investment be the most 
effective one available. (A member of the Fresh Advice team regularly sits in, too, to note and communicate the 
team’s work to team members, clients, etc). 

WHEN
The full team meets every week, for regular updates and to deliberate about what changes to the portfolios, if 
any, are warranted. “It probably doesn’t sound glamorous, but if we are doing our job well, we don’t often have 
to make drastic changes,” explains Chuck Etzweiler, “and there is a distinct satisfaction of a job well done, when 
there is choppiness in the market, and later we want to look back and say that we navigated that period well.” 
Clary adds, “When there are events or news that concern our clients, the Investment Team will meet or have 
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HOW
How the team comes to its decisions involves spread sheets, reports, regular updates on data, constant research, and 
more. According to Chuck Etzweiler, what the team does not do is important to its focus and success. “In all our delibera-
tions, we never make predictions. We don’t become emotional about blaring headlines or short-term market activity. We 
never act out of panic or desperation. We do look under the hood of every story or headline. We do take every update that 
we get seriously, and, honestly, we have a good time doing our work.” The second and third parts of this series will go into 
more detail about how the team looks under the hood and absorbs updates, so be sure to check those out! For now, we 
close where we began, with Michelle Clary on the real goal of the team: “At the end of the day, we know that the team has 
done its work well, if a Piton Wealth Advisor shares updates on portfolios with clients and the client is confident and satisfied 
with their returns in their individual situation. Then they are in that much better of a position to fulfill their life goals. That 
fulfillment represents the team’s real success.” 

If you are interested in Piton Wealth’s 
services, call (509) 582-0570 or visit 
pitonwealth.com/request-an-appointment/

Visit pitonwealth.com/learning for 
videos and more free information

A piton is a tool which mountain climbers use to secure a hold and climb higher than they could have 
otherwise. That is why we are Piton Wealth, to help clients climb to ever higher goals. Comprehensive 
financial planning is the dedicated tool that the Piton team uses with the aim of clients achieving 
those goals. The ultimate goal is a fulfilling and generous life. The Piton team hopes to see you as part 
of that life at one of Piton’s community events, or any of the many life-affirming events in our commu-
nities, and we would love to talk to you about a plan, so please reach out to us when you want to find 
out about a potential Navigated Journey for you and your loved ones. 

We hope to hear from you!

CAN YOU FIND the HIDDEN PITON?

ANSWER: a. – You can see the piton on page 1 
“Content Box” Part 1
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phone calls immediately. Then we discuss whether events mean that we should pivot, or whether we would be 
better off staying on course. Either way we know why we make our decisions. For any clients who are concerned 
or just curious, we can communicate with transparency what we are doing. We remain focused on our purpose, 
and everything follows from that.” 

Follow the Investment Team’s Blog!

QUIZ
The ultimate success of the Piton 
Investment Team is determined by:

a.	 client satisfaction

b.	 interest rates and inflation

c.	 rapid changes to holdings 
	 in the portfolio

d.	 AI-powerd investment tools
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The Piton Investment Team will soon be launching its weekly blog, so you can keep up with the insights and topics where the 
team is focusing! Starting late January, you can find their blog at https://pitonwealth.com/investment-library/blog, along 
with additional information and these very issues of Fresh Advice!


